
Reconnect With Your Goals

Want to make 2013 great??? Complete the following with as much detail as possible. 
Keep in mind this worksheet will be for your eyes only so you will not have to share your 
goals with others unless you want to. 

Short Term – Achievable Now! 
List some of the little things that make life fun. What are some of those extras that you 
wish could fit into your budget more often? Are there certain bills that you want to cover 
or eliminate? Think of things that cost less than $1,000. These are short-term goals, 
quickly achievable with your Pure Romance business. 

Specific Pure Romance Goals 
What positions, promotions, incentives, or recognition do you want to earn?  Is it a 
Board of Directors position? Perhaps enjoying a free vacation by becoming an Incentive 
Trip Winner? Would you like to become a Sr. Director (or other Consultant Level)?  Use 
the space below to list your specific Pure Romance incentive goals: 
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Long Term – Next Year or So 
These goals are your bigger dreams and take more investment to achieve – like new 
furniture, a car, a new home, college tuition, etc. These long-term goals will take some 
time and planning. But, like many Pure Romance Consultants before you will be able to 
create a plan, work that plan and achieve your dream! 

The Future–Your View in 5 Years 
Close your eyes and imagine your ideal future! What does your house look like? How is 
your home furnished? How is it landscaped? Where is it located? What type of car is in 
the driveway? How many cars? What colors? Who is there with you and what are you 
doing? Imagine the whole picture. Write it down everything you “see” in your future and 
include lots of details! (Use the back of this page if needed!)
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My 2013 Business Plan
My 2013 Sales: _____________ My 2013 Recruits: ___________

Business Plan 
1. Target You’d Like to Reach by the End of 2013: 

Profit: $ _________________________________

Sales: $ _________________________________
 
# of Recruits: _____________________________

2. Total needed each month to reach my sales target:

$__________________________

3. Party average: 

$ __________________________ 

4. Number of parties I need to hold each month: 

____________________________

5. Number of parties I need to hold each week: 

____________________________

Skill Building Plan 
Select 5 things that you’d like to improve upon by the end of 2013 (i.e.sign more 
recruits, become a better Hostess coacher, more organized, etc.). 

1. ____________________________________________________________________
 
2. ____________________________________________________________________ 

3. ____________________________________________________________________

4. ____________________________________________________________________
 
5. ____________________________________________________________________
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